Iotum Gets the Pulse of the Business
with Klipfolio
Klipfolio Customer Relies on Dashboards to Provide Sales, Marketing, and
Executives with Real-Time and Historical Data

Company Background:
Iotum, with offices in Toronto and
Los Angeles, is an international
company with roots in VoIP, telecom
switch development, and innovative
voice and mobile services. The
company provides several audio and
web conferencing options for small
businesses to large enterprises,
individuals, and nonprofits, serving
millions of users worldwide.

Business Challenge:

Klipfolio Solution:
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sales and marketing team wanted one
unified view of this data.

Klipfolio Results:
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Today, sales and marketing, as well as
several Iotum executives, rely on Klipfolio
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to provide key information to them.
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“Klipfolio was pivotal to getting all that
information under one roof,” commented
Jezek.

